
support,” she imparts. “Whenever 
we launch a product, they are really 
hands-on with working with us. It 
really helps that MasterCard is well 
regarded and popular among our 
affluent, travel-loving cardholders. 
MasterCard creates unique priceless 
offers that really set the gold standard 
money-can’t-buy experiences."

Peaches’ journey to success was no 
fluke. She maintains that a disciplined  
work ethic and a drive to stay 
informed have kept her at the top 
of her game. “Never underestimate 
the value of hard work. Earn your 
stripes,” she says. “It was hard 
work, perseverance, the support of 
my family, and a lot of prayers that 
helped tremendously over the years.  
I also had a good mentor who taught 
me how to navigate the corporate 
jungle and really challenged me 
to do my best,” she explains. “Be 
informed. The business environment 
is changing rapidly, so you need to 
keep yourself updated. There are a 
lot of tools available—the web, social 
media—so there’s no excuse not to be 
connected.” 
 
Man of The hour

Aloy Alday, Metrobank Card 
Corporation’s Head of Sales smiles 
easily and brings a lightness when he 
enters the room. He greets everyone 
brightly, reflecting a trademark 
disposition that has widened his 
network in the different circles he 
moves in. He has been in the finance 
industry since 1994, moving to MCC 
after a decade to head the Marketing 
Group. "When you’re in banking, you 
need to be numerically adept; and that 
was an innate ability,” he says. “As 
you go higher in the corporate ladder, 
leadership is required and that is both 
innate and developed. “ 

Despite being a tireless leader most 
days, Aloy manages to find time to 
pursue many interests. “I am a creature 
of habit and having had this kind of 
schedule since 1990, it has pretty much 
become second nature. I guess I’m 
skillful in changing the hats I wear 
like clockwork. Plus, it’s always a 
bonus to be endowed with a creative 
and energetic team at work, so the 
load becomes lighter,” he says. “I’m 
obsessed, though, with progression, 

development and success, so that 
makes me really focused on banking. 
My true passions, however, are music, 
movies, and literature. I've always 
dreamed of being a film director or a 
screenwriter like Woody Allen or James 
L. Brooks. If I can only play golf or 
squash daily, that would be nice, too.”

Aloy’s entry into the world 
of banking came through rather 
unorthodox means. “I saw an ad 
looking for young people who may not 
have banking experience and would 
like to be trained to be future leaders,” 
he explains. “I thought it was a good 
idea to apply. Apparently, over a 
thousand others thought so, too. After 
a string of rigorous tests, interviews, 
and presentations, I was one of three 
who was chosen as a Management 
Trainee.” Since that rigorous selection, 
Aloy has continued to become a 
force in the industry. That he has 

successfully created and launched card 
products and campaigns that have 
registered dramatic cards growth with 
shoestring budgets are evidence of this. 

Being a key executive, Aloy is 
aware that partnering with the right 
organizations is crucial. He cites 
MasterCard as one such partner.  
"The Metrobank Platinum MasterCard 
and Metrobank World MasterCard have 
become known for great value benefits, 
particularly for premium dining offers 
that are relevant to the affluent luxe 
market,” he explains. The veteran in 
the industry conveys valuable input 
drawn from his  extensive experience. 
“If you want a banking career, study 
finance very well as it helps to have 
good fundamentals. Your love and easy 
understanding of numbers and money 
should be honed properly at an early 
age. You will always turn to them at 
any stage of your banking career.”

Living
Executive

METroBANk CArD CorPorATIoN’S 
PEACHES CuENCo BrINGS PASSIoN 
AND HIGH Work ETHICS To 
HEr PoSITIoN AS DEPuTY CArDS 
HEAD. Success came at an early 
age. “I became a vice president of 
a major institution at thirty-two.  
For some people, this was a very 
young age to be entrusted a very big 
responsibility,” she shares. “I just 
had to work extra hard and let the 
results prove that I had the ability and 
maturity required by the job.” 

Despite the great responsibility 
which her post entails, she prioritizes 
time with family as well. “unless 
there are business-related events, I 
make it a point to finish work by 6 PM 
so that I can be home for dinner with  
my husband and daughter,” she says. 

Weekends are sacred and are 
dedicated to family activities. My 
family keeps me grounded and 
inspires me to do my best at work. 
My work makes me a better wife and 
mom because I am exposed to a lot 
of new things that make for good 
conversations and fun experiences.”

This self-confessed ‘spa junkie’ 
is also interested in architecture and 
interior design. She has recently 
taken up photography, too. During 
work hours, however, Peaches is all 
business. Partners like MasterCard 
continually make her job easy. “They 
are number one in terms of brand 

The passion, compeTence 
and experience of 
meTrobank card 
corporaTion execuTives 
peaches cuenco and aloy 
alday are parT of The 
equaTion for success in 
The banking indusTry
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